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The Originals. AKTyanbHICTh IOCHIIKEHHS 3yMOBJIEHA MOCHJICHHSIM KOHKYpPEHUIi y
chepi eNEeKTPOHHOI KOMEpIlli, 3pOCTaHHSM BUMOI CIHOXHMBA4IB JO SKOCTI
o0CIIyroByBaHHA Ta HEOOXIAHICTIO (OpPMYBaHHsS TMOCHIIIOBHOI ¥ MEpPCOHAI30BaHOL
B3a€EMOJIIi 3 KIII€HTaMU dYepe3 HUGpoBi kaHanu. MeToro cTaTTi € OOIpyHTYBAaHHS
HaIpsMIB YJOCKOHAJIEHHs YNPaBIiHHA KJII€EHTCHKUM JOCBIIOM pecein-tuiatopmu Ta
PO3pOOJICHHS MPAKTUYHKUX 3aXOA1B JJIA MiJIBUILEHHS PIBHS YTPUMAHHS KIII€HTIB, IXHbOI
JOSUTBHOCTI ¥ JIOBTOCTPOKOBOI ~ €KOHOMIYHO1  I[IHHOCTI  KJIIEHTChKOi  0asw.
[IpoaHanizoBaHO MapKETUHIOBI PE3yNbTaTH MISIILHOCTI MIATGOPMHU, OCHOBHI KaHAIU
B3a€EMOJIIT 31 CIOXHBauyaMH, KIIEHTChKI CErMEHTH Ta TIOKa3HUKH OIIHIOBaHHS
KJIIEHTCHKOTO NOCBiAy. Bcranomineno, mo y 2025 p. KUIbKICTH BIABIAYBaHb CaWTy
3pocia g0 7972 mpotu 6025 y 2024 p., a moxin 36inpmmBcs 3 3928,3 THc. TpH 10
6568,9 Tuc. rpu. Ilokasnuk 3amoBosieHocTi KiieHTiB CSAT cranoBuB 98,2%, iHACKC
roroBHOCTI pekomeHayBatu miaatgopmy NPS — 60,6%, a orinka 3py4HOCT1 B3aeMOil
CES — 4,7 6ama 3 5. BogHouac mpoOJieMHUM HAIpsSIMOM 3aJIMIIAETHCS YTPUMAHHS
KIII€HTIB: KUIBKICTh TIOCTIMHUX KJI€HTIB cTaHoBwia 312 oci6 3a mmany 500.
OOGrpyHTOBaHO HEOOXITHICTh MEPEXOy B OKPEMHUX 1HCTPYMEHTIB OOCITyrOBYBaHHS
70 IHTETPOBAHOI CHUCTEMH YHIPABIIHHA KIIEHTCBKUM JIOCBiIOM, IO Iepeadadvae
NepCcoHaNI3allil0  MPOMO3UIliM, onTuMizamito  OUPPOBUX  TOYOK  KOHTAKTY,
aBTOMAaTH3allll0 KOMYHIKaIlii, PO3BUTOK TMpOrpaM JOsUIBHOCTI, aHaji3 BIATYKIB Ta
BUKOPUCTAHHS IHCTPYMEHTIB IITYYHOTO IHTEJIEKTY. 3allpONIOHOBAHO KOMILJIEKC 3aXO0/iB
13 TuianoBuM OropkeToM 470 Tuc. rpH Ha 2027 p. Peanizariisi 3anporoHOBaHUX PIlICHb
CIpHUSITHME 3MIIHEHHIO B3a€MOBITHOCHH 13 KJIIEHTaMH, CTUMYJIIOBAHHIO MOBTOPHUX
MOKYTIOK 1 MIBUIICHHIO KOHKYPEHTOCIIPOMOXKHOCTI peceisi-013Hecy.

Kntouosi cnosa: ynpaBIiHHS KIIEHTCHBKUM JIOCBIIOM, KITIEHTChKA JIOSJIBHICTD,
pecein-mnatdopma, nuGpoBUil MApKETHUHT, YTPUMaHHS KIIIE€HTIB, IHHOBAIlIHI Oi3HEC-

MO/, IEPCOHATI3AITIS, SICKTPOHHA KOMEPITis.
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Abstract. The article examines the transformation of approaches to customer
experience management in modern business models, using the resale platform The
Originals as an example. The relevance of the study is determined by increasing
competition in e-commerce, changing consumer expectations, and the growing
importance of personalized and consistent interactions between businesses and
customers across digital channels. The purpose of the article is to substantiate the
directions for improving customer experience management in a resale platform and to
develop practical measures aimed at increasing customer retention, loyalty, and the
long-term economic value of the customer base. The study analyzes the platform’s
marketing performance, customer interaction channels, consumer segments, and key
customer experience indicators. In 2025, website visits increased to 7,972, compared
with 6,025 in 2024, while revenue grew from UAH 3,928.3 thousand to UAH 6,568.9
thousand. Customer satisfaction reached 98.2%, the Net Promoter Score (NPS) was
60.6%, and the Customer Effort Score (CES) amounted to 4.7 out of 5. Despite these
positive results, customer retention remains a challenge: the number of regular
customers reached 312 against a target of 500. The article proposes an integrated
approach to customer experience management based on personalization, digital
touchpoint optimization, automated communication, loyalty programs, customer
feedback analysis, and artificial intelligence tools. The proposed measures are
incorporated into a customer experience management system with a planned budget of
UAH 470 thousand for 2027. Their implementation is expected to strengthen customer
relationships, encourage repeat purchases, and improve the competitiveness of the
resale business model.

Keywords: customer experience management, customer loyalty, resale platform,
digital marketing, customer retention, innovative business models, personalization, e-

commerce.
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Problem statement (nocmanosxka npo6nemu). PO3BUTOK €JIEKTPOHHOI KOMEPIIii
CYNPOBOJIKYEThCA TpaHCopMalliero Oi3Hec-MOJeeh, y MeXaxX SKUX KIIEHTChbKUM
JIOCBIJl CTA€ OJIHUM 13 BOXKJIMBUX YMHHHUKIB KOHKYPEHTOCIPOMOXKHOCTI MiIMIPUEMCTBA.
CnoxuBayl OIIHIOIOTh HE JMILE XapaKTEPUCTUKH Ta I[IHY TOBapy, a U 3py4YHICTb
MOIIYKY, MOBHOTY 1H(opMalii, OpocToTy OQOpMIEHHS 3aMOBJEHHS, MIBUAKICTb
KOMYHIKallil, yMOBH JIOCTaBKH Ta AKICTh MICIANPOAAKHOIO 00CIYrOBYBaHHs. 3a TaKUX
YMOB KOHKYPEHTHI TIepeBaru (pOpMYIOThCS 3aBISKH Y3TOMKEeHi poOOTI BCIX TOUYOK
KOHTAaKTy MK MIATNPUEMCTBOM 1 KJieHTOM [ 1; 4].

Oco0nuBOi akTyaldbHOCTI I mpoOjemaThka HaOyBae il peceiln-miaatdopm,
TISTBHICTE SIKMX TIOB’SI3aHA 3 pealli3alli€l0 OPUTIHAJIIBHUX TOBApiB BIIOMHUX OpEH/IIB.
JloBipa 10 mnpoAaBI, MIATBEP/KEHHS OPUTIHAIBHOCTI MPOAYKIi, SKICTh OIMUCY
TOBapiB 1 3pyUHICTh HU(PPOBOI B3AEMO/IIi MOXKYTh ICTOTHO BIUTMBATH Ha PIIICHHS PO
MOKYTIKY Ta TOTOBHICTh KJIIEHTA MOBEPHYTHCS Ha Tuiatdopmy [6; 10].

The Originals ¢yHKIlioHye B yMOBaxX KOHKYPEHIli 3 OOKy MapKeTILICHCIB,
Crieliajgi3oBaHUX IHTEpHET-Mara3uHiB Ta odiniiiHuX caitiB  OpenniB. Ilonpu
MO3UTUBHY JIMHAMIKY JOXOAY, BIABITYBAHOCTI CAUTy Ta BUCOKI OIIIHKH 3aJI0BOJIEHOCTI
KJII€HTIB, IutaTdopMa HE TMOBHICTIO JOCATA€ ITUTAHOBUX ITOKA3HUKIB yTpUMaHHSI
criokuBaviB. lle 3ymoBiroe HEOOXimHICTH TpaHchopMaIii MigXOMIB O YIPaBIIHHS
KJIIEHTCHKHM JIOCBIJIOM: BiJl pearyBaHHs Ha OKpEMi 3alUTH JO CUCTEMHOIO yIPaBIIiHHS
KIIIEHTCHKUM IIUISIXOM, TIepCoHauri3alii B3aeMofii Ta (GopMyBaHHS JTOBTOCTPOKOBUX
BigHOoCcHH [11].

OTxe, HayKOBO-TIPaKTUYHA MpoOJeMa TOJIATae B OOTPYHTYBaHHI 1HTETPOBAHOTO
MIIXO0Y IO YIPaBIiHHS KIIIEHTCHKUM JOCBIJIOM, SIKHH JaCTh 3MOTY IMO€IHATH ITUPPOBI
IHCTPYMEHTH, KJIIEHTCHKY aHAJIITUKY Ta MApKETHHTOBI KOMYHIKAIil JJIS TiABUIICHHS
e(hEeKTUBHOCTI CydyacCHHX Oi3HEC-MOCCH.

Analysis of recent research and publications (amaniz ocmaruix Oocniddcens i
nybonixayiu). TeopeTndHi 3acaau yHpaBiIiHHS KIIEHTCHKHM JOCBIIOM JOCIIKYBaln

Katherine N. Lemon 1 Peter C. Verhoef, sxi po3risiHynu oco0auBocTi popMyBaHHS

85



STREDOEVROPSKY VESTNiK PRO VEDU VYZKUM. 2026. Vol. 2. Xe 10

CMOKMBYOTO JIOCBIy Ha PI3HUX eTanax KIIEHTCHKOr0 MHUIAXy Ta HEOOXIIHICTb
y3roJKEHHs1 B3aemonii Mk kaHanamu kKoMmyHikamii [1]. Christian Homburg, Danijel
Jozi¢ 1 Christina Kuehnl oO0rpyHTyBamum KoHUENTyallbHI 3acajd YOPABIIHHS
KIIIEHTCBKUM  JIOCBIIOM SIK OKPEMOr0o HampsMy MapKETHHIOBOTO YIpPaBIIHHA,
OpIEHTOBAHOTO Ha (HOPMYBaHHs JTOBFOCTPOKOBOI JosuibHOCTI [2]. Larissa Becker Ta
Elina Jaakkola cuctemaTtu3yBanu TeOpeTHUYHI MIAXOAU JO PO3YMIHHS KIIIEHTCHKOTO
JOCBIZY ¥ BUSHAYIIM MEPCTIEKTUBU HOTO MOJAJIBIIOT0 JOCTIKEHHS [3].

BaxnuBe 3HaueHHS JUIsi PO3YyMIHHS MEXaHI3MIB (OPMYBaHHSA KJIIEHTCHKOTO
nocBiny Mae nocmigxeHHst Peter C. Verhoef Ta cniBaBTOpiB, y SIKOMYy BHU3HA4Y€HO
YUHHUKA CHOXKMBYOTO JIOCBIAY, WOr0 JUHAMIYHUN XapakTep 1 CTpaTeriyHi acreKkTH
yOpaBIiHHA HUM Yy po3apiOHii TopriBmi [4]. [lutaHHs OIiHIOBAaHHS SIKOCTI
€JICKTPOHHOTO OOCIYyrOBYBaHHS PO3KPUTO B pobOoTi A. Parasuraman, Valarie A.
Zeithaml Ta Arvind Malhotra, siki 3anpononyBanu mkany E-S-QUAL nans ouiHioBaHHSA
e(heKTUBHOCTI, BUKOHAHHS 3000B's13aHb, JTOCTYITHOCTI CUCTEMH Ta 3aXUCTy 1H(popMmarii
Ha BeOcairax [5].

[HcTpyMeHTanbHe 3a0e3leyeHHs] YNpaBiIiHHA B3a€MOBIIHOCHMHAMH 3 KIIIEHTaAMU
posrnsanynu Adrian F. Payne, Kaj Storbacka Tta Pennie Frow, ski nmocmimunu
MEXaHI3MHU CHUTBHOTO CTBOPEHHS IIIHHOCTI Y B3a€MOJIIi MIAMPUEMCTBA Ta CIOKHBada
[6]. V. Kumar 1 Werner Reinartz cucTematu3yBaiyd KOHIICIIIiI, CTparerii Ta
iHcTpyMeHTHn CRM, 30KkpeMa migXoaud M0 OIIHIOBAaHHS JIOBFOCTPOKOBOI ITIHHOCTI
KirienTa [7].

VY KOHTEKCTI OIIHIOBaHHS KIIIEHTCHKOI JIOSILHOCTI BaXKJIMBOIO € Tiparns Frederick
F. Reichheld, mpucBsueHa BUKOPUCTAHHIO TOTOBHOCTI CIIOKHBa4yiB PEKOMEH]YBATH
KOMITIaHI0 K OJIHOTO 3 IHIWKATOPiB PO3BHUTKY KiIi€HTChKMX BimHOcHH [8]. J. Josko
Brakus, Bernd H. Schmitt i Lia Zarantonello mocminmim B3aeMO3B'SI30K JTOCBiTYy
B3a€MO/Iii 3 OPEHIOM, 3aJI0BOJICHOCTI CITOKKBaYiB 1 JOsUTbHOCTI [9]. Robert M. Morgan
i Shelby D. Hunt oOrpyHTyBamm posb JOBIipH Ta BimgmaHocTi y ¢opMyBaHHI

JIOBIFOCTPOKOBHX BIJHOCUH y MeXaX MapKETUHTY B3aeMOBIHOCHUH [10].
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V3aranbHeHHs 3a3HAYEHUX JAOCIIKEHb JAa€ MIICTaBU PO3IISAATH KIIEHTCHKUI
JOCBIJ SIK KOMIUIEKCHUN O0'€KT MApKETHHTOBOI'O YIpPaBIIHHSA, IO OXOIUIIOE HU(PPOBI
TOYKH KOHTAKTY, SKICTh OOCIyrOBYBaHHS, MEPCOHATI3AIIIIO0, JOBIPY Ta JOBMOCTPOKOBY
B3a€EMOJIIIO 31 CIOKMBadaMu. BoHOUAC aKTya TbHUM 3aIHIIAETHCS MPAKTUIHE MTUTAHHS
ajanTaiii X MiIXOAIB JI0 PECYpPCHUX MOKJIUBOCTEH 1 crenudikd cydyacHUX Oi3Hec-
Mojiesel, 30KkpeMa pecern-miatgopm.

Purpose of the article (mema cmammi). MeTow cTarTi € OOIPYHTYBaHHS
HanpsMiB TpaHchopmallii MiIX0A1B A0 YIPaBIIHHS KIIEHTCHKUM JOCBIIOM y Cy4aCHUX
013Hec-Moensax Ha npukiaal pecein-maatgopmu The Originals, a Takox po3poOIeHHS
KOMIUICKCY MAapKETHHTOBHUX 1 HHU(POBHUX 3ax0iiB, CHPSIMOBAaHUX Ha ITiJIBUIICHHS
3aJI0BOJICHOCTI Ta JIOSUIBHOCTI KIIIE€HTIB, CTUMYJIIOBAaHHS TIIOBTOPHHX MOKYIOK 1
3pOCTaHHS JIOBITOCTPOKOBOI €EKOHOMIYHOT IIIHHOCTI KJIIEHTCHKOT Oa3H.

Presentation of the main material of the study (suxnad ocnosHoco mamepiany
odocniddicenns). Y CydacHHUX yMOBax YIPaBIIiHHS KIiEHTChKUM gocBigoMm (Customer
Experience Management, CXM) cTae BaXJIMBUM €JIEMEHTOM MapKETUHIOBOTO
VIOpPABIiHHA  MiJIPHEMCTBOM. MoOro e(eKTUBHICTh BH3HAYAETHCS  3OATHICTIO
HiAIpUEMCTBA 3a0e3MedyBaTH MOCIIIIOBHY, 3pyUHY Ta MEPCOHATI30BaHYy B3a€EMOJIIIO 31
CIO’KMBauyaMM Ha BCIX eTamax KiieHTchbkoro nuiaxy. Jis nudpoBux 6i3Hec-momuenei
e mnepeadavae IHTETpallil0 MapKEeTHHTOBUX KOMYHIKAIlid, KII€EHTCHKOI aHaJliTHKH,
aBTOMaTH3allii 00CIyroByBaHHS Ta IHCTPYMEHTIB (hOPMYBaHHSI JIOSIILHOCTI [2; 4].

OO0'exTOM TPAKTUYHOTO AOCTIIKEeHHsS € pecein-matdopma The Originals, sika
3a0e3mnedye CHOKMBa4YaM JIOCTYNl JI0 OPUTIHAIBHUX TOBapiB BIAOMHX OpEHIIB.
KonkypentHumu mnepeBaramu 1iaaThOpMH € OPUTIHANBHICTh MPOAYKIIl, 3PYUHICTH
OHJIAWH-B3a€MO/Iii, MUPOKUI BHUOIp TOBApiB 1 MOMJIMBICTH 3AINCHEHHS MOKYIIOK Y
mudpoBoMy cepenoBuili. BogHouac MisTbHICTH TIATGOPMU BiTOYBAETHCS B yMOBax

KOHKYpPEHIIii 3 00Ky MapKeTIUIeciB Ta oiriiHux caiftiB OpenmaiB (Tabdm. 1).
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Taomuis 1

JlnHaMika OCHOBHMX MOKa3HUKIB nisiibHOCTI The Originals y 20242025 pp.

IToka3zHuK 2024 p. 2025 p. Binxunenns
Joxin, Tuc. rpH 3928,3 6568,9 +2640,6
Temn — mpupocty _ 67,2 1672 8. 1.
n0xXony, %

Kinbkicth

BIJIBIlyBaHb CAMTY, 6025 7972 +1947
o1

Temn — mpupocty - 32,3 1323 8.1
BiJIBI1yBaHb, %

Kinpricts  HOBIX 273 560 +287
KJIIEHTIB, 0C10

CepenHiil uek, rpH 6522 8245 +1723
Kinpkicth

BTPauCHUX 180 50 —130
KIIIEHTIB, 0C10

IDicepeno: cknaoeno 3a oanumu [10; 11]

Hapeneni nmani cBig4aTh mpo 30UIbIIEHHS J0Xoay Iiardopmu Ha 67,2%,
3pOCTaHHs BiJB1YBaHOCTI caiiTy Ha 32,3% Ta 30UIbIIIEHHSI KUIBKOCTI HOBUX KIIIEHTIB
Oinpm HiK ynaBidi. OAHOYACHO KUIBKICTh BTpAadeHUX KIIEHTIB cKopoTuiacs Ha 130
oci6. Taki 3MiIHM XapaKTEepPU3YIOTh IOKPAIIEHHS PE3yJbTATUBHOCTI 3aTydeHHS
CIIO’KMBAYIB 1 pOOOTH 3 KIIIEHTCHKOIO 0a3010.

[Ipote 30inbIICHHS KUIBKOCTI HOBHMX KIIIE€HTIB HE rapaHTye (QopMyBaHHS
JIOBTOCTPOKOBHX BiMHOCHMH 13 HuUMHU. Y 2025 p. KUIBKICTh TOCTIMHUX KITIEHTIB
cranoBmiia 312 oci6 3a mnany 500, a KUTBKICTh KITIEHTIB, K1 MOBEpHYIUCA, — 159 0cid
3a many 200. OTxe, akTyaJbHUM 3aBJAaHHAM TUIATHOPMH € TIEPeXif BiJl MEPEeBaKHOL
Opi€eHTAIlli HA 3aJTy9eHHs] HOBUX TMOKYII[IB 10 CUCTEMHOTO YIPaBIIHHS yTPUMAHHSIM 1
PO3BUTKOM HAsBHOI KIIEHTCHKOT 0a3u. BakimBuM eTamoM Takoro mMepexony €
OIIHIOBAaHHS KJIIEHTCBKOTO JIOCBiy 3a JOMOMOrOK KUIBKICHUX  ITOKa3HHUKIB.

Pe3ynbTaTHl OLIIHIOBAaHHS HABEJEHO B Ta0. 2.
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Tabmuna 2

OCHOBHI ITOKa3HUKH KJIIEHTCHKOTO aocBixy The Originals y 2025 p.

IToka3HuK 3Ha4YEeHHS XapakTepucTUKa

Bucoka TOTOBHICTh KIIIEHTIB PEKOMEHIYBAaTH
NPS, % 60,6 P o

mwiatGopmy

CSAT, % 98,2 Bucokwuii piBeHb 3a/10BOJICHOCTI KJIIEHTIB

CES, 6ana 3 5 4,7 Bucoka o1iHka 3py4yHOCT1 B3aeMOJIT

Po3paxynkoBa OBI'OCTPOKOBA €KOHOMIYHa

CLTV, rpu 89 293 DSPAXYHIO AOBTOCTP
IIIHHICTh KITI€HTA

IDicepeno. cknaoeno 3a danumu [8; 11]

Otpumani pe3yabTaTH CBiI4aTh TIPO TO3MTHBHE CHPHHHSITTS IuUIaTGopmMu
cnoxkuBadyamu. Bucoki 3HaueHHss NPS 1 CSAT xapakTepusytoTh TOTOBHICTh KIJIIEHTIB
peKOMEeHyBaTH TIaTGOopMy Ta 3aJI0BOJICHICTh B3aemoicto 3 Hew. 3HaueHHs CES nHa
piBHi 4,7 6ana 3 5 mMiATBEPAKYE BUCOKY OLIHKY 3PYYHOCTI KIIIEHTCHKOTO IUIAXY.

BogHouac BHCOKI TOKa3HMKM 3aJIOBOJICHOCTI HE YCYBaloTh MpoOJeMuU
HEJ0CTaTHHOIO BUKOHAHHS ITUIAHIB IOJ0 MOCTIHHUX KIIIEHTIB 1 MOBTOPHUX MOKYIOK.
Ile BKkazye Ha HEOOXIIHICTh MOCWJICHHS MICIATPOAKHOI B3aeMOAli, MepcoHai3alii
IIPOIIO3UITIA Ta PO3BUTKY Mporpam yosuibHOCTI. 3HadueHHs CLTV Takox oOrpyHTOBYE
JOIUTHHICTD OI[IHFOBAaHHS MapKETHUHTOBHMX PIIlIEHb HE JIMIIE 3a Pe3ylIbTaTaMH OKpEeMOi
MOKYIIKH, a M 3 ypaXyBaHHIM JOBIOCTPOKOBHUX BITHOCHH 13 KilieHTaMH [3; 9].

Jns  Ttpancdhopmaliii  ympaBiiHHS — KIIEHTCHBKUM  JIOCBIZIOM  TIPOIIOHYETHCS
BIIPOBAKCHHSI KOMIUIEKCY B3a€MOTIOB'SI3aHUX 3aX0/1iB, HaBEJECHUX y Ta0. 3.

OmHuM 13 TPIOPUTETHUX HAMPSAMIB € TMEpPCOHAI3AIlls KIIEHTCHKOTO JTOCBIAY 3
ypaxyBaHHSM MOTHBaIlii Ta moBemiHku croxuBadiB. s The Originals mouiisHO
BUKOPUCTOBYBAaTH TPU OCHOBHI mpopim KiieHTIB: «ParioHanpHUN MOKYIEbY,
«IliauTens OpeHmiB» Ta «MomHuM 1 TUOPOBUIN CIIOKUBAY.

JIst paiioHaJIBHOTO TOKYIIS BAapTO AaKIEHTYBaTH yBary Ha I[iHI, SKOCTiI Ta
E€KOHOMIYHIM BUTOMI mpuAOaHHs TOBapy. Jlyis MmiHWTENs OpPEHIIB BaXXJIMBUMHU €

MIATBEP/KEHHS OPUTTHAJIBHOCTI, CTaH TOBAapy Ta JOCTOBIPHICTH 1HQOpMAIlli MHPO

89



STREDOEVROPSKY VESTNiK PRO VEDU VYZKUM. 2026. Vol. 2. Xe 10

HpOro. i1 MogHOro ¥ HM(POBOro CHOXKHBA4Ya JIOLUIBHO IMPOMOHYBAaTHU aKTyalbHI
HAJXO)KECHHSI, BI3yaJIbHUI KOHTEHT, IEPCOHAJIbHI PEKOMEHAIli Ta MBUAKY HU(PPOBY
B3aemoiro [5].

Tabmuns 3

OCHOBHI HanpsIMKU MOJIEPHI3allii yIpaBiHHS KIi€eHTChKUM nocBimom The Originals

Hanpsm OCHOBHI 3ax0/11 OuikyBaHUM pe3ynbTaT
. .. | IlinBumieHHsT peNeBaHTHOCTI
. CermeHTartis KJTIEHTIB, oy :
[lepconamnizartis . : : ... | TIPOTIO3MITiH i
IHAMBITyabHI  MPOTIO3MUIIil,
B3a€MO/TI1 : .. | CTHMYJIFOBaHHS ITOBTOPHHX
NepCOHAIbHI peKOMEH A1
TTOKYTIOK
OnTumizaiis Y nockoHaneHHs CaTy, | - :
. [TigBuIeHHS 3pYYHOCTI
mUPPOBUX  TOYOK | HABIraIlii, MOIIyKy Ta KapTOK HOKVIIKIH
KOHTaKTy TOBapiB y
. Email-, mecenmxep- i push- :
ABTOMaTH3aII1s ; MOCCHDKED™ 1 P CBoevacHe 1HPOPMYBaHHS Ta
. KOMYHIKaIlii 3a  eTamamu N
KOMYHIKaIlii : TIOBEPHCHHS KJTIEHTIB
KJIIEHTCHKOTO MUISIXY
bonycu 3a MOBTOPHI
[Iporpama MOKYNKM  Ta  cremianbHi | [lixBumeHHs piBHS
JIOSUTBHOCTI YMOBH  JUIi  TIOCTIMHMX | yTPUMaHHS KJIIEHTIB
KJIIEHTIB
: 30ip BIAT'YKiB, peKOMeHaaIil
[Ticnsmponaxua P BIATYKIB, P Aan dopMyBaHHS
) TOBapiB, MOBIAOMJICHHS TIPO :
B3a€EMOJI1s JIOBrOCTPOKOBHX BIIHOCUH

HOB1 HaIXOHKEHHS

Momuitopunr NPS, CSAT,
Ananitnka CXM CES, CLTV, noBTOpHHUX
MOKYIIOK 1 BIITOKY

OOTrpyHTOBaHICTh
YIPaBIIHCHKUX PIICHB

ABTOMaTH3aIs ) ..
JR—— [TixBUIIEHHS MIBUAKOCTI W
Bukopucrtanns Al P ) . | mepconamizanii
KOHCYJIbTAIlIA Ta aHaji3y
00CITyroByBaHHS

[IOBEIIHK! KJIICHTIB

IDicepeno: pospobaeno asmopom [3; 9]
HactynmauMm HampsiMoM € BIOCKOHaJeHHS KapTu mojopoxi kiieHta (CIM) ms

BUSIBJICHHsI Oap’€piB B3a€MOJIii Ha eTamax MOIIyKy ToBapy, 0hOpMIICHHS 3aMOBJICHHS

Ta MICIATPOAAKHOTO 00CITyroByBaHHA [6].
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JIoLiIbHO BOPOBAIUTH NEPCOHATI30BaHI TPUT€PHI KOMYHIKAIIil: peKOMEH 1alli Ha
OCHOBI MOMNEPEAHIX MOKYIMOK 1 NeperisiaAiB, NOBIAOMIEHHS PO HOBI HAAXOMKECHHS Ta
crieliajgbH1 MPOIO3HUIIiT AJIsl TOCTIHHUX KITIEHTIB.

CuCTeMHICTh YOpPABIIHHSA KIIEHTCHKUM JOCBIIOM 3a0e€3MeuuTh 1HTETpallis
CRM/CXM-pimiens janst o0JIIKy B3a€MOJINA, CErMeHTallii KIIEHTIB 1 KOHTPOIIO
PE3YJIBTATHBHOCTI MapKETUHTOBUX 3aXOJiB. [HCTPYMEHTH IITYYHOTO IHTEIEKTY
JIOTIOBHATH 1X IMEPCOHATBPHUMHU PEKOMEHIAIIIMU U aBTOMATH3AIli€I0 KOHCYJIbTAIiH.
EdekTuBHICTS pillIeHb CIIJ OILIHIOBATH 33 IOKa3HMKAaMU yTPUMAaHHS KIIIEHTIB,
MOBTOPHUX TOKYMOK 1 nmoxony [7; 8]. [ns peamizarii 3ampomnoHOBaHUX 3aXOJIiB
po3pobiieHo opieHTOBHUM OrokeT Ha 2027 p. (Tadm. 4).

3aranbHui 1IaHoBHHM OropkeT cTaHoBUTH 470 Tuc. rpH. [lopiBHSHO 3 J0X070M
mwiatdopmu y 2025 p. BiH nopiBHIOE TpuOImM3HO 7,2%. 3a3HaueHe CHiBBIIHOIICHHS
XapaKTepu3y€e MacmTad 3arjaHOBAHUX 1HBECTUIIN BITHOCHO JIOXOJY IOIEPEIHBOTO
POKYy, OJHaK came 1o c00l He MIATBEPIKYyE IXHIO €KOHOMIUHY €(eKTHUBHICTb. JIJis
OCTaTOYHOT'O OOTIPYHTYBaHHS JOILILHOCTI BIPOBAKEHHS HEOOXIIHO po3paxyBaTh
OUYIKyBaHUM TIPUPICT BAJIOBOrO MPUOYTKY, BpaxyBaTH JOJATKOBI OINepalliiiHi BUTpaTH
Ta BU3HAYUTH CTPOK OKYITHOCTI 3aXO/IiB.

O1iHOBaHHS PE3yJIBTATUBHOCTI MOJICPHI3aIlii JOIIILHO 3A1HCHIOBATH HAa OCHOBI
cucTeMH KitouoBuX moka3HuKiB edextuBHOcTi (KPI), mo oxormoBaTiMe piBEHb
yTpUMaHHS KJIIEHTIB, YaCTOTY MOBTOPHUX MOKYyNoK, cepennii yek, NPS, CSAT, CES,
CLTV Ta BiaTiK Kii€HTiB. MOHITOPUHT IUX TMOKA3HUKIB J1aCTh 3MOTY BH3HAYaTH, SKI
IHCTpYMEHTH 3a0e3MeuyloTh HaWOUIBIINM BHECOK Y TOKPAIICHHS KIIEHTCHKOTO
JIOCBINY, 1 CBOEUACHO KOPUTYBATH MApPKETUHIOBI pillieHHs [6].

Takum duHOM, TpaHChOpPMAIIiS MIXOIB A0 YIPABIIHHSI KIIEHTCHKUM JOCBIIOM
The Originals nmepenbadae mepexia Bijg OKpeMHX IHCTPYMEHTIB OOCIYrOBYBaHHS JI0
IHTETPOBAaHOT CHUCTEMH, IO TMOEIHYE TEpPCOHai3amiio, IMGPOBI KOMYyHIKaIIii,

aBTOMATH3AIlII0 Ta AaHATITHKY.
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Ta0onuis 4

[TnaHoBHIA OFOJKET MOJIEPHI3AIIIl yIIpaBITiHHS KIIEHTCHKUM jgocBigzom The Originals Ha

2027 p.
[Tnanosi
Crarrs BuTpar 3MiCT 3aX01y BUTPATH, TUC.
T'PH
CRM/CXM- HamamTyBanHs  0o0miky  B3aemofii 3 90
cucreMa KJII€EHTaMU
[lepconanizariis CermeHrarnis Ta dbopmyBaHHS 55
KOMYHIKaIlii NIEPCOHATBLHUX MPONO3UITIN
Y nockoHaneHHs OnTumizaiiss TOLIYKY, KapTOK TOBApiB 1 80
caiity o opMmIIeHHS] 3aMOBJICHHS
[Iporpama Bonycm Ta CTUMYyIM JUISS  TTIOBTOPHUX 70
JOSITLHOCTI TIOKYITIOK
Email- Ta : : . .
ABTOMAaTH30BaHI TICISIIPOIAXKH1 i
MECEHJIKEp- . C 35
MADPKETHHT TPHUrepHi KOMYHIKaIIil
Anantitika CXM MOH@TopI/IHr MOKa3HUKIB  KIIEHTCHKOTO o5
JOCBITY
Al-incTpymenu PeKOMeHnaqivT TOBapiB Ta aBTOMAaTHU3AIlIS 40
KOHCYJIbTallIl
HaBuanus Po6ota 3 CRM 1 craHmapty KiIi€HTCHKOTO o5
nepcoHany CepBICY
TecTyBaHHS ta | A/B-tectyBaHHS KOMYHIKaIIii 1 20
ONTUMI3aIlis KJIIEHTCHKUX CIICHAPIiB
Pesepn Henepenbaueni Butparu 30
Pazom 470

IDicepeno: pospooneno asmopamu [3; 7; 8, 9]

Peanizaiist 3amporoHOBaHUX 3aXOJIB CTBOPIOE TMEPETYMOBH ISl MiABUIICHHS
piBHA YTpUMaHHS KIIEHTIB, CTUMYIIOBAHHA TIOBTOPHUX TIOKYNMOK 1 3MIITHEHHS
KOHKYPEHTHUX MO3HIIIH miatdopmu.

Conclusions  (sucnosku). Y pe3yiabTaTi JOCTIKCHHS BCTaHOBJIEHO, IO
VIOPABIIHHS KIIEHTCHKAM JOCBIIOM € BaXJIMBOIO CKJIAJIOBOI0 PO3BUTKY CYYaCHUX

mupoBux Oi3Hec-MojeneH, 30kpema peceitn-uiarpopm. Ha mpukinani The Originals
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BU3HAYEHO, 1110 MO3UTHBHA JIMHAMIKA JI0XOJY, 3POCTaHHS BIJBIYBaHOCTI CaiiTy Ta
BHUCOKI OI[IHKM 3aJJ0BOJICHOCT1 KJIIE€HTIB CTBOPIOIOTH MEPEAYMOBH JJisl MOAAIBIIOTO
po3BUTKY TiaTdhopmu. BoiHoOYac HEBUKOHAHHS IJIAHOBUX IMOKA3HUKIB 3a KUIBKICTIO
MOCTIMHUX KJIIEHTIB CBIAYUTH MPO HEOOXIAHICTh MOCWIECHHS POOOTH 3 YTpPUMAHHS
CIIO’KMBAYIB 1 CTUMYJIIOBaHHS TOBTOPHUX MOKYIIOK.

VYrpaBniHHS ~ KIIEHTCHKUM  JIOCBIIOM  JOIUIBHO 3JIMCHIOBATH 3a TaKUMU
HampsiMaMu: MepcoHali3alis B3aeMOAli, ONTUMI3AIls UU(POBUX TOYOK KOHTAKTY,
aBToMaTH3allisd KOMYHIKalli, pO3BUTOK MpPOrpaM JIOSJIBHOCTI, CUCTEMAaTHYHUNA 301p
BiarykiB, ynpoBamkeHHs CRM/CXM-pimieHb Ta BHKOPHCTAaHHS IHCTPYMCHTIB
IITYYHOT'O 1HTEJIEKTY.

[lepciekTuBM MOAANBIIMX AOCIIIKEHb TIOB'SI3aHI 3 PO3POOJEHHSIM METOAUKHU
OIliHIOBaHHS €KOHOMIYHOI edextuBHOCTI CXM nns manoro Oi3Hecy, BU3HAYCHHSIM
BIUTMBY MEPCOHAI3al1lll Ta aBTOMAaTH3a1lll KOMYHIKaIliil Ha MOBTOPHI MOKYIIKH, & TAKOXK
dbopmyBanuaMm cuctemu KPI s oliHIOBaHHS JOBTOCTPOKOBOI I[IHHOCTI KJIIEHTCHKOT

0a3u.
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